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“Learn how to make the Magic & 
Power of Dialogue work for you” 

Michael Oliver 

 
 
 
 

 
 

"It's no secret that the people who seem to 
get the most out of life have great people  
and communication skills." 
 
It's also no secret that you can quickly and easily 
learn these skills!  
 
Talking with people and getting positive 
responses EVERY SINGLE TIME, is easy - if you 
Stop Telling and Start Asking and Listening. 
 
While well meaning, most Distributors spend 

their time telling and giving presentations. What they don't spend enough 
time on and thought to, is finding out WHAT people REALLY want... WHY 
they REALLY want it... and HOW they think and feel about not having it.  

 
Usual Result – Rejection, Objections, Tension and High Attrition! 
 
A Powerful 2-Day Workshop – Designed For YOU! 
If you, or any of your downline, want to turn this around and have EVERY 
DIALOGUE end with a positive result, with no negative tension or rejection, 
you'll love this EXPERIENTIAL, INTERACTIVE workshop. 
 
Learn all the basics of what to know and what to say to become an 
outstanding Distributor, without the anxiety associated with using 
conventional selling techniques you might have been taught! 
 
Make the ENERGY OF DIALOGUE work for you with every person you talk 
with… 
 
 
 
 
 
 
 

Fun – Experiential - Interactive... 
Invite yourself, your associates and friends to attend! 

 
 
 
 
 
 

Extraordinary 2-Day Workshop Reveals… 

Price: 
 
 

Register online at www.NaturalSelling.com  
 
 
Contact Name:  
 

Location: 
 
 
Date and Time: 
 
 
Venue 
 

In Just 2 Days  
You will be able to: 

1. Make rejection and 
objections a thing of the 
past. 

2. Use practical ‘real world’ 
questioning and listening 
skills to attract anyone to 
you, anytime, any place, 
any situation 

3. Know the 5 Types of 
Questions to ask, when to 
ask them and why you’re 
asking them! 

4. Ask one powerful 
question to help people 
see and feel their needs 
more clearly.  

5. Effectively respond to 
questions and concerns. 

6. Have people listen to you! 

7. Help others persuade 
themselves. 

8. Make a natural, winning 
presentation - every time! 

9. Walk away with your 
own ‘Conversational 
Template’  

 

Following the workshop, I spoke to a couple of people on the telephone and, 
WOW! The results were absolutely amazing…. People just opened up and poured 
out their interests, what they liked, didn't like, what they would like to do with 
their lives, the changes they would like to make, etc, and, the beauty of it all was 
that I did not experience rejection or objections as in the past. Absolutely 
fantastic! The whole group are getting results never experienced before.  
 J.K., Birmingham, UK 
 


